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INTRODUCTION

Selling by mail can be the easiest and | east expensive nethod of
selling your services or conmodities. It can also be the nost
difficult and the npst expensive nethod of doing the job. It al
depends on the nethod you use in presenting your offering to your
prospects; it depends on the kind of a letter you send to them

To wite such a letter, a message that explains concisely yet
conpletely and in an action-conpelling manner what you have to
offer, is a job that demands the services of an expert versed

in every one of the thousand phases of selling and one w th nany
years of successful mail order experience at his comand.

If you would choose the one man in the United States who could
wite for you a sales letter that would produce the results you
desire, you woul d probably ask Robert Collier to do the job.

Backed by many years of success in the field of selling by mail,
selling every comodity fromtrench machinery to fertilizers,
books and rai ncoats, stocks and bonds and services, he has placed
hundreds of millions of dollars into the pockets of the clients
for whom he has witten his master sales letter. As a
consequence, he is today, Anrerica's premer witer of successful
selling letters.

M. Collier was asked to select fromthe many thousands of sal es
letters considered to be the best of themall. It was a difficult
job to pick fifteen of the best froma list of ten thousand of
the best, but the job is finished and here are the letters. These
are the fifteen letters considered the best ever witten by the
man acknow edged to be the best witer of sales letters in
America today. They have actually been tested, they have actually
been used, and they actually sold over one mllion dollars of
servi ces and merchandi se.

These letters will sell for you. Choose those which are applicable
to your own business. Alter themonly to such an extent as to
accord with the products and services you have to sell. It wll

al so pay you to study themall, for they all contain the essential
el ements that enter into every successful sales letter. They
contain ideas that you may apply successfully in sales letters of
your own dictation.

LETTER #1 - THE LOWLY PENNY WILL OFTEN
DO THE TRICK

Here is a letter to which a new penny was pasted. In conjunction
with the figures given, the penny aroused an anmmzi ng anount of
attention.
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The idea could readily be used by Insurance Conpani es, Savings
Banks and the like. It was also used with unusual results by an
association trying to build a nenbership for the purpose of cutting
the cost of government.

{letter}
ITIS A MMRVELOUS THI NG - The Power of Mney to Make More Money!

Just this little insignificant penny, saved each week since the
start of the Loan and Savi ng Association, would today amount to
$75.00 - and of that $75.00, $50.00 WOULD BE | NTEREST DI VI DENDS

$1. 00 saved each week woul d today anpbunt to $7,500.00! THAT IS THE
VWAY MONEY GROWS

No matter what his beliefs, every man will agree that the
Scriptures contain some of the ol dest and greatest truths known to
manki nd. There is one truth that the Wse Men of old felt to be so
i mportant that they repeated it no less than six tinmes in the very
first chapter of the Bible, and referred to it throughout both Od
and New Testaments.

This age-old truth is that EVERYTH NG | NCREASES AFTER | TS Kl ND!

Pl ant a seed of corn and you reap ears of corn. Plant thistles and
you grow a profusion of thistles. Plant nbney and your npbney cones
back to you after nmany days, increased a hundred-fold!

What harvest do YOU want to reap ten or fifteen years from now?
Money to put your children through college or start themin a
busi ness of their own? Security for yoursel f? Financi al

| ndependence?

You have only to set your goal in order to win it. The price of

$5, 000. 00 or of $50,000.00 is only so many seeds of savings. $5.00
saved each week at the Loan and Savi ngs Association will, in about
13 years, anount to $5,000.00. $25.00 each week will grow to

$25, 000. 00.

M nd you, here is the part that counts. O that $25,000.00 only
$16, 250. 00 represents noney paid in by you. The rest - $8,750.00 -
i s GROAMH | NCREASE!

Do you know any ot her way you can buy $25,000 as surely, as safely
- and pay so little for it? Do you know any way you can buy

$25, 000 or any other sum and pay for it inlittle, convenient
install nents each week that never depreciates in value, which are
li ke seeds sown in good ground that keep growi ng and grow ng, Yyear
after year, always ready to give you nore than you sow.

How nuch do you want to buy - $1,000.00 - $5,000.00 - $25, 000.00?
How rmuch do you want to give to your youngster when he goes to
college, or gets nmarried, or starts in business? Here is the one
sure and easy way of having that noney when you want it. $1.00 a
week now, mneans $1,000.00 thirteen years fromnow $5.00 a week
means $5, 000. 00.
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What will you start with - $1.00 - $5.00 - $10.00? "To begin",
says Ansonius, "it is to be half done"

WIIl you begin NOW- TODAY? WIIl you fill out the little form
attached, pin your check, dollar bills or stanmps to it covering
your first remittance and mail it back in the enclosed envel ope?
W1l you save the first $1.00 on your $1,000.00, or the first
$25. 00 on your $25,000.00 TODAY?

Si ncerely,

LETTER # 2 - HANDKERCHIEFS SOLD BY MAIL

A few years ago, a nerchant in the clothing business in Buffalo
failed. While he was waiting for the bankruptcy proceedings to

be cl osed, he had no noney and little credit. He had a famly and
he had to do sonething to keep them from starving

So he got a friend to advance hima few dollars and with that he
bought some cheap knitted ties and started mailing them - wthout
orders of any kind to lists of likely buyers. Wth the ties, he
sent a letter offering the ties at 50 cents apiece and encl osi ng
postage for their return or for renittance.

Wthin a few nonths he is said to have cl eared $200,000. In five
years, it is reported that he made a couple of million. Sinilar
of fers were speedily nade by dozens of other concerns. Here is
the letter that successfully sold hundreds of thousands of
initialed handkerchiefs by this uni que nethod.

{letter}
Here's the nobst unusual offer you've ever received.

For years, it's been the custom anong well-dressed men who were
fastidi ous about their handkerchiefs to have BOTH their initials
enbroi dered on them Up to now, they've always had to order them
special ly at considerabl e expense. There were so many conbi nati ons
of initials (630 to be exact) that no store could possibly carry
themall in stock.

The result has been that fine quality handkerchiefs individually
nonogr ammed have cost from 75 cents to $1. 00 each. (Your wife wll
qui ckly verify this.)

Now, we've conceived the idea of nonogranm ng handkerchiefs

wi thout orders (in quantities that woul d keep the cost |ow) and
sending themby nmail to a carefully selected list of Business Men
who woul d appreciate the wonderful opportunity afforded them

You are one of the nen we sel ected. Your handkerchiefs are
encl osed - four of them nmonogranmed especially for you WTH BOTH
YOUR OMAN | NI TI ALS
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These handkerchiefs are of fine quality, are fully-sized - 18

i nches square -- and have a neatly henstitched border. You will
readily see that such handkerchiefs should cost 75 cents each when
specially enbroidered in silk with your initials.

If you'd like to keep these handkerchiefs, send us - not 75 cents
each, not over 50 cents each - ONLY $1 FOR THE ALL FOUR. You can
easily do it by slipping your check or noney order in the

encl osed envel ope.

However, if you don't want to keep the handkerchiefs, just put
them back in the envel ope, paste the enclosed | abel and stanp over
the address and nail them back to us.

Isn't that a fair way to do business? It's the only way we know i n
which individually initialed handkerchi efs can be sold so
reasonabl y.

Yours for unusual handkerchi ef val ue,

LETTER # 3 - CAN HIGH PRICED ARTICLES BE
SOLD BY MAIL?

YES... though it is necessary to first use the inquiry-bringing
type of letter to winnow out the few interested people, and then
keep after those fewwith a whole series of letters until you

[ and their orders.

$25, 000, 000 worth of yachts were sold by mail this way.
Inquiry-bringing letters and mailing pieces were mailed to them
first, then to those interested, a series of letters and bookl ets
were sent, and where possible personal calls were nade.

Here is a letter which was nost successful in bringing inquiries
for a machine selling for about $2,500.00. It was mailed to a
restricted field - Public Service Conpanies - and it brought
interested inquiries in considerable vol une.

{letter}
VWhen MIlions Wre Actually THROAN I N THE GUTTER!

"The nost expensive gutters in the world"; that is what they
called the canals of 1830 which cost $200, 000,000 to build and
wer e dooned by the | oconotive. What do you suppose they will call
the trenches of today, where whol e gangs of |aborers, take days
to dig up stretches of expensively paved streets, JUST TO LAY

PI PES AND CABLES OR DRAI NS UNDER THEMP"

"The nost expensive ditches in the world" - probably. FOR THESE
SAME HOLES COULD BE BORED AT A TENTH OF THE COST W TH A HYDRAUGER!

Al'l the work of tearing up paving, all the expense of resurfacing,
m ght just as well be thrown into the ditch, for all the need
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there is for it or all the good you get out of it.

You see, the HydrAuger bores UNDER the street. It can nmake any
size hole from2 1/4 inches to 10 1/2 inches. It can bore any
length up to 120 ft. It works as fast as a foot a mnute, AND IT
COSTS ONLY 10 CENTS TO 30 CENTS A FOOT!

"I'n 1930, plans were nmade for installing water mains in a newy

i ncor porated borough”, wites the Ri chland Townshi p Water Co. of

W ndber, PA, "through which passes three paved hi ghways. CQur
permt was conditioned upon NOT BREAKI NG THE PAVED SURFACE OF THE
HI GHWAY. Thirty or nore crossings were necessary. The Hydr Auger
enabled us to do the work in 1931 at m ni nrum expenditure. There is
no better or nore econonical machine known of for its purpose. The
job was conpleted for less than half the estinmted cost of
tunneling."

Si ncerely,

LETTER # 4 - THEY SAID IT COULDN'T BE DONE

Have you ever tried to sell fertilizer, shrubbery and the like to
suburbanites? It is not easy at the best of tines, but during the
depression, when you couldn't get rid of real estate for |ove or
noney, and when the nortgage conpani es were taking over hones
right and left, selling fertilizer and such for the [aws was a
real problem Yet it was done. And here is one letter that did it
wi th amazi ng success.

{letter}
End Worries Over Scraggly Lawns
Dear Nei ghbor

Wth your permssion, | amgoing to make an anal ysis of the soi
of your lawn to deternmine - at nmy own risk and expense - what
el ements are lacking in it, what you need for stronger

heal thier, nore closely grown turf.

M nd you, this will not cost you a penny or obligate you in any
way. | amgoing to make this analysis just to show you how little
is needed to correct the texture of your soil and make possible
the growi ng of rich, thick grass.

You see, soil gets acid or alkaline such as your body does. Let
your body get too nmuch acid and the results are quickly apparent
in sallow skin, eruptions, disease. Let the soil of your |awn get
too much acid and the grass on it will quickly grow sallow, faded,
full of weeds and noxi ous growths. But that condition can be

qui ckly corrected - the missing elenents easily added - once you
have determnmi ned what the trouble is.

WIIl you let us nake a chemical analysis of the soil in your |awn
- and send you a report of it - WTHOUT COST OR OBLI GATI ON TO YQU?
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John Smith of Jamestown, VA, wote us:

"I should never have believed it possible that so slight a
changi ng of the treatnment of the soil could so quickly rebuild and
re-establish a | awn. Your analysis showed us how to work wonders
wi th our place."

Just your name on the enclosed card will bring you a FREE cheni ca
anal ysis of your soil condition, with clear directions as to just

what el enents are needed to supply anything now |l acking. A simlar
anal ysis fromany cheni st would cost several dollars.

Analysis will be made in the order in which requests are received,
so if you would like to get your orders quickly, please mail your
card NOW or tel ephone.

Si ncerely,

LETTER # 5 - A 100,000 MARK NOTE

To show how readily you can adapt to your business an idea that
has been used successful in another line, here is an adaptation of
the "Dollar Letter".. (See Letter #10.)

Pinned to the top of this letter was a 100,000 nark Gernan note.
Its purpose, like that of the dollar, was to get the reader's

i medi ate attention and arouse his interest in the nmessage of the
letter.

It worked so well that the Wall Street Journal, for whomthe
letter was witten, reported that it was the nost successful
subscription-getter they had ever used.

{letter}

W1l You Accept The Encl osed Gernman Rei chsbank Note For 100, 000
Mar ks, Wth Qur Conplinents?

Dear Sir:

If the enclosed German Rei chsbank Note for 100,000 Marks pays for
one mnute of your tinme, consider yourself engaged.

Yes, it's a real Reichsbank Note, put out by the Gernan
CGovernment. Before the War, 100,000 nmarks were worth
$23, 820. 00 i n our noney.

But when this particular issue of notes was retired, it took
10, 000, 000 notes like this to get a mark worth 24 cents in gold!

That is what uncontrolled inflation did to German noney. As fast
as new i ssues were brought out, the old ones dropped in val ue,
until a man's only chance to get ahead lay in putting his noney
in conmon stocks, or into goods or real estate - or sonething
that would go up in price just as fast as the value of his noney
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went down.

In a small way, sonething of the kind may occur here. Even with
i nflation under perfect control, the value of the inflated noney
is bound to drop, while conmon stocks and goods and real estate
will go up in value.

The question is - what type of stocks will depreciate nost? And
what effect will inflation have upon various lines of industry?

That is where the Blank Street Journal can be of genuine help to
you. Its facts are not nerely tinely, but they are derived from
original sources, and their accuracy can be depended upon. But
that isn't all. The facts it brings to you each day are
interpreted fromthe standpoint of the investor and business nan
enabling you to invest your noney or to plan your business wth
under st andi ng and foresight.

The Blank Street Journal is the source of information for

countl ess statisticians, newspapers and market services. Yet the
i nfornati on for which you pay the high fees is just as readily
avail able to you in the pages of the daily Blank Street Journa
as it is to them

The encl osed card entitles you to the next SIXTY | SSUES of the
Bl ank Street Journal for $3. Not only that, but it brings you
FREE EXAM NATI ON of the first five copies. If these five do not
make clear to you the financial trend, if they do not show you
every phase of business and financial activity, just tell us to
cancel, and you will be out nothing.

WIIl you TRY it? WIIl you let us send you accurate news fromthe
very heart of the financial center of the country NOW- when that
news nmay be worth nore to you than ever in your lifetime? WII
you mail the encl osed form TODAY?

Si ncerely,

LETTER # 6 CLOSE OUTS

End of the Season Sales are the plague of every nmerchant. How to
clean out the remants of stock at a price that will appeal to
the public and still |eave a nodicum of profit is sonething that
woul d make any advertising man rack his brain.

Here is a letter that we first used on books. Wen the Sinond's
War History sale was over, there were a couple of thousand
returned or damaged sets on hand. The price was reduced to 25
cents and a letter along the lines of the attached was nmil ed.

It pulled so well that the 2,000 sets were di sposed of at once,
and the order cost was found to be so low that it paid to deliver
sone 6,000 brand new sets on the orders that came in.

Adapted to Travelling Bags, the letter did just as well. Here it
is, used to dispose of the odds and ends of a stock of Overcoats.
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It has been successful on every product on which we have used it.
{letter}

790 Leftover U sters At A Big Discount!

Dear Sir:

In the rush and excitement of selling, in the past two nonths, of
21,000 "Keep Warm' Wnter Usters - there was no tine to pay
attention to exactly how sizes and col ors were running.

The result is that now, with the season near its end, we find
ourselves with 790 coats left over - in all sizes - BUT WTHOUT A
COVPLETE RANGE OF SIZES I N ANY ONE COLOR!

There are dark grays and bl ues and beautiful brown heather-

m xtures, in Geatcoats that we sold in the past, all the way up
to $47.00. Al of themare really handsome colors, but we can't be
sure of having your exact size, in the color you specify.

And you know how t he Overcoat season is - if these U sters are not
all di sposed of before Christmas, sone of themw Il probably be on
our hands until next Fall.

So rather than carry any of themover until then, we have deci ded
to make one sweeping reduction and offer these 790 smart,
distinctive, beautifully tailored Geatcoats of fine, warm

doubl e-texture pure wool cloth for only $27. 65!

This is the | owest price we have ever nmde on these all-wool
"Keep Warnt' U ster Coats. Just try to find their equal - in style,
in workmanship, in fine quality material for $40 or $50.

{letter}
Only 790 Coats Left

W have just 790 of these double-texture all-wol Geatcoats to
sell at this low price. Wien they are gone, your chance to save
on your Wnter Uster will go with them Wile these 790 coats

| ast, you can get a perfect-fitting, good-I|ooking, and as
fine-quality a Wnter Greatcoat as you would ever want to wear, at
an al nost unheard-of bargain.

If you will just wite your nane and three sinple neasures on the
enclosed card and mail to us, we will send you a "Keep Varni
Uster - that will fit you exactly - by prepaid Parcel Post.

You may keep the overcoat for a full week. Then, if for ANY REASON
AT ALL you don't care to keep the coat, you can send it back AT
OUR EXPENSE. But if you are so well-pleased with it that you don't
want to part with it, just send us $27.65, the low price at which
we are offering these |last remaining 790 coats.

SEND NO MONEY - sinply mail the post card. But do it at once, this
opportunity to save noney wll not occur again.
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Yours up to 790

PRESI DENT

LETTER # 7 - USING A PREMIUM

When you want to land a fish, you bait your hook with something
that the fish Iikes. Wien you want to land a | ot of orders, the
same principle applies.

A client wanted to sell a new, small size traveling bag. He tried
selling it onits nmerits alone and got 3% to 4% of orders. Since
the bag sold for $7.95 and 3% gave himan order cost of only $1,
that was profitable. But he wanted vol une.

So he tried using a bit of bait. To all who would send for this
new bag, he offered a Fountain Pen with their nane die-stanped on
it inletters of gold. Instead of only 3% or 4% that attractive
bait brought the orders up to 10% 12% and even on sone lists,

to 14%

{letter}

W1l you accept one of the latest nodel, self-filling Fountain
Pens with your nanme die-stanped in raised letters upon it in
return for alittle favor from you?

The courtesy is a snall one, pleasant and easy to render

For years, you know, the standard size Traveling Bag has been an
18 inch bag like the fanpbus "Twentieth Century Bag", but lately
many friends have been witing that they would Iike a bit smaller
bag than this. They would Iike sonething |light and inexpensive,
but with all the strength, fine appearance and all the unique
conveni ences of the "Twentieth Century".

Now we are trying one out. This is a bag so convenient that we
don't believe its equal has ever been nade; certainly at nowhere
near the price.

**Every tinme you pack this Bag, you will be thankful for the
Tl ME- SAVI NG conveni ence of its wonderful interior pockets. It
has a place for everything you need on a trip and it al nost
"packs itsel f".

Ever have toothpaste or shaving creamget all over your clean
shirts and collars or have the stopper cone out of a bottle and
the contents run over everything?

Then you' Il appreciate the conveni ence of the noisture-proof
pockets lined with the | ong-wearing, high grade hospital rubber
No noi sture can | eak through it.

These five noisture-proof pockets will hold shaving gel, tal cum
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powder or toilet water - all your toilet needs.

On the opposite side of the bag are two full-length pockets with
folders for carrying shirts, ties, underwear, socks, and any
papers that you need when you go on a trip.

These handy pockets are col |l apsi bl e and take up no room when not
filled. They not only enable you to pack your bag in half the
time it used to take, but they keep all your things shipshape,
and | eave the entire bottompart of the bag free to pack suits
of clothes and other large articles - a wealth of packing space.

| amwiting a few of our customers for their opinion of these
new Travel i ng Bags. W call them "RedypaktBags" because they're
handy for so many different uses.

| would like you to try one of themfor a week - USE it on your
next trip - see how convenient, how tine saving, how handsone it
is. Conpare it with bags you have paid $12 or $15 for. And then
tell me what you and your friends think of it.

It is a small favor, but it means a great deal to ne. W are

t hi nki ng of making a general offering of these "RedypaktBags"
all over the country. However, before doing it, | would like to
have your opinion

Just your name on the enclosed card will bring a "RedypaktBag" to
you to try out for a week for FREE. At the end of the week, if

you should Iike the BAG so well that you want to keep it for your
own, you can have it for only $7.95. If you don't want to keep it,
pl ease send it back at ny expense, telling me what you think about

it, and 1'll be deeply grateful to you

Naturally, this special price holds good only if your card cones
in at once, while your advice will still be of value to us.

Wwbn't you, therefore, put your nane on the card and mail it now?

| thank you for your courtesy.
Gratefully yours,

P.S. Along with the "RedypackBag, | will send you the new nodel,
self-filling fountain pen with your nane di e-stanped upon it.

Whet her or not you keep the "RedypackBag", | want you to keep the
pen as a present fromnme, entirely free of charge. It's a return
for your courtesy of exam ning the "RedypaktBag" and giving ne
your opinion about it.

LETTER # 8 - AN INDIRECT APPROACH

The | ongest way around is frequently the shortest way hone - when
it cones to selling people an idea.

If we were to cone to you, and tell you that we'd be glad to put
your name in sonme "Wio's Who" provided you woul d dig up $10 for a
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copy, you'd shy off at once. It would be too apparent that the
only reason we were listing you was to get your $10.

But if we approach you tactfully and indirectly, there is a good
chance we shall get both your listing and your $10. Here is an
exanpl e of the indirect approach that worked well.

{letter}
Dear Madam

Woul d you be good enough to do ne a favor? | pronise not to ask
too nuch.

You can help to solve a problemwhich is of significance to al
officials of Wonen's clubs. You know that for 34 years, the

| eadi ng Cl ub Wonen of the United States have been recorded each
year in the So & So of Winen's C ubs.

This year, a synposiumis being conducted anong the | eading
officials of Wonen's C ubs, to determ ne whether it would add
nmeasurably to the So & So's value to include an entirely new
section - a "Who's Who Anong Club Wonen", - giving a short

bi ographi cal sketch with the offices you have held and all the
out st andi ng achi evenents of your Club life.

Your Club Activities entitles you to representation in this
excl usi ve section. WIIl you be good enough to give ne your
opi nion of the value of a section?

There will be no charge for the listing, but since each listing
wi | I nean consi derabl e additional expense in the way of
typesetting and the |ike, we shall ask each of those whose

bi ogr aphi cal sketches appear in this "Wio's Wo" to subscribe
for one copy of So & So. To nmake up for this however, we shal
send it to them- not at the regular price of $5.00, but at a
speci al pre-publication discount of 15% - making the net price
to them $4.25, and even fromthis figure we shall give them an
addi ti onal discount for advance paynent.

We shall greatly appreciate an expression of your opinion . If
your opinion is favorable, please fill out the Record attached,

gi ving your Club connection and all those little personal itemns
that Society Editors and others ask for, when yours or your club's
activities bring your name into the news.

The encl osed envel ope needs no stanp. Wn't you, therefore fill
out the Record NOW- while it is in your hands and mail it right
back in the encl osed envel ope?

Thank you!

Appreci atively,
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LETTER # 9 - BARGAINS

Everyone of fers bargains. At |east everyone clains that if you
take into consideration the quality of his product, it is a
bargain at this price.

But what everyone clainms, no one believes. So you' ve got to do
nore than claimthat your price is low or that you offer an
unusual bargain. You' ve got to show the reason why.

Here is a letter that was unusually successful in convincing
readers that they were getting sonething unusual in the way of
price reduction, and therefore brought their orders back in
profitabl e quantities.

{letter}

M. Busi ness Man

"Name your own price!" said the manufacturer.
And we did.

You know how nost factories are - busy and working overtine eight
or ten nonths of the year and idle the rest. And those idle

nmont hs, |ike the fam nes of ancient Egypt, eat up npost of the
profits of the busy ones.

We offered to keep this factory busy naki ng new Carozy Robes al
during the idle season

"Name your own price", was the answer.

We naned a price. It was accepted wi thout cavil or question, wth
the result that we can offer you, at $9.85, a Mdtor Rob that
customers tell us could not be equaled in stores at anywhere near
that price. The folder enclosed will give you sone idea of the
beauty and richness of this |uxurious Robe.

Natural ly, bargains like this won't last long. W got this one
manuf acturer's output for three nonths, but while three nonths'
output is a lot of robes, they won't go far amobng our nore than
300, 000 custoners.

The encl osed card will bring one of these beautiful new Carozy
Robes to you for a week's exanmination - FREE! No nmoney - no risk -
no obligation. Just the postcard.

"A direct savings to nme of at |east $7.50," wote John Smth of
d arksburg, W, when he saw his robe.

The card will be worth good noney to you, too, |IF YOU WLL MAIL
I T AT ONCE

Yours for rmutual cooperation
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PRESI DENT

LETTER # 10 - THE DOLLAR LETTER

Here is the npbst successful letter we have ever heard of - the
famous "Doll ar Letter". Pinned to its top was a crisp, new dollar
bill - areal dollar bill

This letter pulled better than a 90% response. The writer of this
letter told us that from 175,000 nmil ed, he got back $270, 000,
plus more than 90% of the $1 bills mailed out with them

But this was only the start. Fromthe list of nore than 150, 000
peopl e who gave that $270, 000, further subscriptions were secured
to the anmpbunt of nearly $14, 000, 000.

{letter}
Dear M. Jones:
Here's a dollar: Yes, it's a REAL dollar - nice and clean and new.

Keep it if you want to, after you' ve read this letter - but |
don't believe you will.

Here's what it's all about:

|'ve made an investment of a thousand dollars in human nature -
human ki ndness. |'ve mailed a thousand dollars - in a thousand
letters to a thousand peopl e picked at random | have done this
because | believe that every one is really kind, way down inside -
that no one is REALLY heartless and that the only reason why

fol ks do not help where help is needed is just because these
needs are not | MPRESSED upon t hem hard enough

"And that's the mission of each of ny thousand dollars - to

i npress the inportance of a need. This thousand dollars is ny
subscription to the Blank Hospital - and I'minvesting in the
belief that every one will bring back several nore - at |east
another - with it. So our subscription - which I'mstarting in
this way will be at |east two thousand - maybe five - for there's
going to be a lot of you who will send a five or a ten or nore -
when you mail my dollar back.

Remenber - both ny dollar and your dollars go to help crippled
chil dren.

W1l EVERY ONE conme back?
W1l everyone bring sonething nore?
Are people really kind - or REALLY heartl ess?

Have | made a good i nvest nent?
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What is YOUR answer ?

Si ncerely,

LETTER # 11 - SELLING SECURITIES BY MAIL

How about selling stocks by mail? MIIlions of dollars of such
sal es have been made, and when properly done, it is one of the
| east expensive net hods of selling known.

The easi est way, of course, is to send an i nexpensive letter to
your list first, to find out who can be interested in that
particul ar type of investnent. To those who answer that letter
you can afford to send a whole series of follow ups, booklets or
make a personal call.

Here is a type of letter which has net with nmarvel ous success in
of fers of this kind.

{letter}

Here Is The Industry That Started MANY OF THE GREAT FORTUNES OF
TCODAY!

Dear Sir:

Men nmade iron and steel for thousands of years. Along canme a new
process and a nman naned Carnegie to capitalize it, and nade a
thousand nillionaires. Wien he was "in steel”, while this nagic
change was in process, he made fortunes al nost overnight.

Men have been brew ng beer for thousands of years. Then al ong
canme Prohibition and practically closed the industry. Breweries
were disnantled and their working crews scattered to the four

w nds.

BUT NOW W TH A STROKE OF THE PEN, PRESI DENT ROCSEVELT HAS
CHANGED ALL THI'S. NOW ALMOST OVERNI GHT, COVES A DEMAND FCOR BEER
GREATER THAN THE COUNTRY HAS EVER BEFORE KNOWN

The stocks of the few active, well-equipped breweries soared
overnight. In two weeks, they increased 48%in value, while the
average of all stocks went up only 6% Yet if the record of
ear ni ngs neans anything, that is only the start. Men with good
brewery stocks should see themrise to al nbost phenonenal heights
as did those "in steel” back in Carnegie's day. Breweries today
shoul d nake even nore

Yet there is one brewery which has been in continuous operation
in the same fanmily for 77 years, with a splendid plant and a fine
ol d nanme, and which has so far escaped the notice of stock market
investors. To us, it seens to offer greater possibilities of
profit fromsmall investnent than anything you can put your noney
i nto today.
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May we tell you nore about it?

Si ncerely,

LETTER # 12 - SECURING INQUIRIES FOR A
BOOKLET

How can you nost easily find the people interested in new courses,
new sets of books and the |ike?

By offering themto the nost likely lists of prospects and sending,
wi t hout cost, a booklet of interest only to people desiring that
particul ar type of know edge. The encycl opedia Britannica, for

i nstance, offers a booklet containing sanple pages and
illustrations fromits new Encyclopedia. In the words of Dr. Eliot
of Harvard, Collier's offers a booklet telling what he considers
the essentials of a |liberal education, and thus finds the people
who can be interested in Dr. Eliot's Five Foot Shelf of Books.

Here is such a letter, designed to winnow out fromthe other lists
the nanes of all those interested in learning the art of Public
Speaking. It is one of the nmobst successful inquiry-bringing

|l etters we have used.

{letter}
Now For The First Tinme - THE SECRET OF EFFECTI VE SPEECH - FREE!
Dear Sir:

At your request, | shall be glad to send you one of the npst

tal ked-about little books ever witten. It will cost you exactly
one cent - the price of the stanmp that will bring the encl osed
card back to ne.

The nane of this booklet is - "The Secret of Effective Speech"
The principal part of it was witten by perhaps the nost
successful speaker of nodern times, the nman who nade over

$4, 000, 000. 00 fromhis lectures and then used it to send young
men t hrough Col | ege - Russell Conwell, author of "Acres of

Di anonds" .

The Secret of Effective Speech should be read by every executive
who ever has to face a hostil e audi ence, whether that audi ence
consi sts of one nman or a thousand.

It is not made up of rules and principles, but of the few

conmon- sense essentials which Conwell found of npbst inmportance in
hi s thousands of appearances on the public platform It is radical
It is stimulating. AND IT IS FREE!

Your nanme and address on the enclosed card will bring you a copy of
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"The Secret of Effective Speech", with our conplinents. You wll
like this little book. It is short, but there is a tremendous | ot
init. Every tine you read it, you will realize nore clearly why
Russel | Conwel |l had so many thousands of enthusiastic admrers,
audi ences which hung on his every word.

Frankly, we are taking this means of bringing to the attention

of a few alert business executives a new nethod of teaching Public
Speaking - a nmethod so striking and sinple, yet so amazingly
successful, that it is taking the country by storm

Wl you use the postcard NOW - TODAY?

Si ncerely,

LETTER # 13 - SPORTS APPEAL - SALES APPEAL

Sports articles are notably successful in nmail selling, where you
can get lists of people interested in any particular sport.

Fi shing tackle, golf clubs and balls, tennis racquets and a host
of other products have been successfully sold by mail. There is
even a concern in Baltinore which sells fine saddlery by mail and
has built a surprisingly profitable business.

Here is a letter that sold Field d asses by mail, and sold them
in goodly quantities. Its basic idea is just as applicable to
dozens of other products that appeal to all sportsnen.

{letter}

Now t he Far Distances are Yours WTH MAG C EYES THAT SEE FOR
M LES!

Dear Friend:

Here is a wonderful way to add to the enjoyment of your trips,

to give you "ring side" seats at every sporting event, to bring
anything you want to see within a few feet of you MJLTIPLYI NG YOUR
OMN EYE- SI GHT BY THE POAER OF THESE ElI GHT MAG C LENSES!

Four-Mle Eyes - that is what they give you, spanning distances
like the fabl ed seven-|eague boots of childhood. For the hunter
they are a necessity. For the tourist or traveler, they add a zest
t hat doubl es the enjoynent of sightseeing. For those who | ove
sports, they make a nearby wi ndow or hilltop as desirable as the
nost expensive "ring side" seat.

Yet for a little while, they can be had FOR LESS THAN THE COST OF
A SI NGLE SEAT!

You see, the finest glasses in the world are nade in Centra
Europe. And you know how conditi ons have been over there - many
highly skilled artisans getting lenses for a nonth's toil than
they would for a single day's work here. The result? Bargains as
you will never get again. Bargains such as we never dreanmed of
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being able to offer in Fine Field dasses. Prices are higher over
there now and are stiffening rapidly, but up to a few weeks ago,
you could get the finest achromatic day and night |enses at
figures so ridiculously low as to seemlike a gift.

W had a |lot of extra powerful Oficer's Field d asses shipped to
us at those prices a nonth ago. They have just been unpacked and
gone over, and they are beauties. Filled with specially |arge
achromati c day and night |ens, and equi pped with conpass and
focusing scale. They are the nost powerful glasses of the kind we
have ever seen at anywhere near the price.

| have a pair on nmy desk before nme as | wite, and through them!|

can nount the high tension wires on a hill a couple of mles east
of here, and through these glasses, | can watch every nove of the
builders. If they were football players, | could see them better

than fromthe choi cest seat.

And the reason? These gl asses were nmade for the use of Arny

O ficers, and they had to be good. They are the only 8-1lens
Glilean Field dass with conpass and | eat her case that sell for
| ess than $30. 00!

SEND NO MONEY! Just your nane and address on the encl osed card
will bring a pair of these extra-powerful, *-lens Oficer's Field
d asses to you at our risk, our expense, TRY them Test them

agai nst the finest glasses you can find selling at $30.00 to
$40.00 a pair. If these are not clear, stronger, nore
satisfactory in every way, send them back. If you are willing to
part with them for any reason, send them back. Oherw se, $7.95
makes them your own, an endl ess source of pleasure and useful ness.
On that understanding, will you TRY a pair of these Magic Eyes?
Wth that distinct agreenent, will you put your nane on the

encl osed card, and mail it NOA? You will never have another such
opportunity.

Si ncerely,

LETTER # 14 - USING PRESSURE

Want to start a business of your own by nail? Here is a letter
that brought in nmore than $1, 000, 000.00 worth of orders for a new
concern in its first six nonths.

Every man wants to nmake nobney. Every nan wants to see his nobney
grow. \When you start by asking your reader if he'd like to see one
dollar grow to a hundred, you have his attention. when you prove
to himthat he can learn how to work such a mracle before he pays
out a single penny, you are sure of his interest. After that, the
bringi ng back of the actual order is mere detail.

This letter is high-pressure... to nuch so for many projects - but
for those that can stand it, it enbodi es every feature of the
successful selling letter
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{letter}
My dear Sir:

Wuld you like to see $1.00 grow to $60.00 - $8.00 grow to $500. 00
by next March?

Let me tell you how

| amgoing to send you within the next few days a set of seven
little books. These books are probably not |ike any you have ever
seen before because:

They are about YQOU

They show you that you have been using but a snmall part of your
real abilities - that back in your sublimnal mnd", as the
scientists call it, is a sleeping Gant who. awakened, can carry
you on to fame and fortune al nbst overnight! A Genie-of-your-Brain
as powerful, as capable of satisfying your every w sh, as was ever
Al addi n' s wonder ful Genie-of-the-1anp of old.

They make your Day Dreans, your visions of wonderful achievenent,
of fortune, health and happi ness COVE TRUE - not five, ten, or
fifteen years from now, but TODAY, A D. 1925

These little books will be sent to you - with no obligations on
your part - for you to read and ACTUALLY TRY OUT for a week at
my risk and expense.

But - there's just one thing - | need your pernission. You can
grant that in a nmonent on the encl osed special "Courtesy Card"

There's absolutely no obligation on your part to pay for them You
can return them for ANY reason, or for no reason at all.

BUT HERE' S THE MOST | MPORTANT PART!

If you; find these little books are everything | say about them
(and you're to be the sole judge), how nuch woul d you expect to
pay for thenfP $30.00? $50.00? $100.00? That's what ordinary
courses, which nerely pronise to show you how to do sone

speci al kind of work, cost you. Certainly, if this one will do
the half of what |'ve promised you, it will be worth all of that
- and nore!

Well - if you decide to keep these books, you need send ne - NOT

$50. 00 or $100.00, not even their regular price of $13.50 - but
ny SPECI AL | NTRODUCTORY PRI CE TO YQU, good only on this ADVANCE
EDI TI ON of $6.85! (If you prefer the nore convenient nonthly
paynents, send only $1.00 a nonth for eight nonths.)

And that isn't all!
If within 6 nonths your $1.00 hasn't grown to $60.00 - if you

can't credit to the $6.85 you pay for this Course at |east
$500. 00 of ADDI TI ONAL EARNI NGS - send back the books and you'l
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be refunded cheerfully and in full every cent you have paid to
ne for them

There are no conditions - no strings attached of any kind to this
offer. If within 6 nmonths these little books have not brought you
the pot of gold at the foot of the rainbow, then they are not for
you. Send them back and get your noney!

LETTER # 15 - USING THE "YOU" ELEMENT

There is a concern in one of the Eastern states which built a
busi ness running into the nmillions on four letters. Those four
letters were used over and over again, year after year. They
finally wore out, but after several years' rest, they are again
good for an occasional mailing.

Al'l those letters were built around the nost inportant and
i nteresting subject you can wite about to any reader - HI MSELF.

Here is the nost successful of these four letters - "WII you
give me a little informati on about YOURSELF?"

{letter}
Dear Sir:

WIIl you give me a little informati on about yourself - just your
hei ght and wei ght ?

I want to send you one of our fampus "Rai nproof" Coats (designed
especially for substantial Business Men) for you to examine, free
of charge; but | can't send one in your size w thout know ng your
hei ght and wei ght.

Over 36,000 Men-of -Affairs, in all parts of the country, wear

t hese "Rai nproof"” Coats on rainy days. They are just the kind of
coat EVERY wel | -dressed busi ness nan needs in the Spring and Fall,
for they are really TWO COATS IN ONE - a perfect raincoat for
storny days and a wel | -appearing Topcoat for cold and w ndy days.

More than 36,000 keen busi ness and professional nmen who have
ordered "Rai nproof" Coats during the past two years paid us prices
varying from $17.85 to $23.50 for their coats.

NOW FOR ONE MONTH ONLY - WE ARE OFFERI NG THESE " RAI NPROOF" COATS
AT THE LOWNEST PRI CE AT WH CH THEY HAVE BEEN OFFERED IN THE TWO
YEARS - $16. 65!

From Chio, M. John Jones, Vice-President and Treasurer of Bl ank
Cenent Co., wites:

"I never got as much confort and satisfaction out of any coat as
| have fromthe "Rainproof". | had been | ooking for such a garnent
for years - a coat | could wear on all occasions and be proud of."
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And this is just one out of hundreds of letters and tel egrans that
have cone from nen who have ordered these "Rai nproof" Coats and
been delightedly surprised with their fine style, great useful ness
and good val ue.

wn't you fill in your height and wei ght on the encl osed postcard,
and nmail it to me? Then | can send you one of these fanpus
"Rai nproof" Coats - in your exact size by Parcel Post for a week's

FREE TRI AL. You can exam ne the coat at your leisure, with no
insisting clerks at your side, and WEAR | T A FULL WEEK FREE. | f
you don't think it is just the kind of coat you' ve al ways wanted,
just fire it back at My EXPENSE, and accept ny thanks for the
privilege of sending it to you.

But remenber - this is the only nonth in which we are going to
of fer "Rainproof" Coats a the special "lowest-in-years' price
of $14. 65!

Hadn't you better drop the postcard into the mail RI GHT NOW -
whi l e you can take advantage of this Special Ofer?

Yours very truly,

Killer Classified Ad Magic System



	INTRODUCTION
	LETTER # 1 - THE LOWLY PENNY WILL OFTEN DO THE TRICK
	LETTER # 2 - HANDKERCHIEFS SOLD BY MAIL
	LETTER # 3 - CAN HIGH PRICED ARTICLES BE SOLD BY MAIL?
	LETTER # 4 - THEY SAID IT COULDN'T BE DONE
	LETTER # 5 - A 100,000 MARK NOTE
	LETTER # 6 CLOSE OUTS
	LETTER # 7 - USING A PREMIUM
	LETTER # 8 - AN INDIRECT APPROACH
	LETTER # 9 - BARGAINS
	LETTER # 10 - THE DOLLAR LETTER
	LETTER # 11 - SELLING SECURITIES BY MAIL
	LETTER # 12 - SECURING INQUIRIES FOR A BOOKLET
	LETTER # 13 - SPORTS APPEAL - SALES APPEAL
	LETTER # 14 - USING PRESSURE
	LETTER # 15 - USING THE "YOU" ELEMENT

